
 

How to gain Executive “buy-in” & prove 
the value of inside sales 
  
Keys to effective rewards and recogni-
tion programs for inside sales  
 
Leadership development break-out 
round table 
 
Best practices in performance manage-
ment  

 

The metrics that matter most  
 
Sales 2.0 best practices round table 
 
Improving performance through training 
 

Conducting effective virtual presenta-
tions 
 
CRM – keys to successful utilization & 
productivity 

 
Compensation workshop 
 
Implementing a successful “Hybrid” 
model 
 
Winning formulas for “teaming”  
 
Top must-do’s to optimize inside part-
nering with field reps 
 

Leadership Productivity  Sales Models 

AA-ISP Inside Sales Leadership Summit ‘10 

 

Who Should Attend? 

  - Inside Sales Directors, VP’s, Sr. Sales Leadership, Managers, Supervisors & Senior Rep’s - 

-  Leaders & Companies looking to implement new or improve existing inside sales teams - 
- Leaders committed to building, developing & improving their inside sales organizations - 

  

             Comments From 2009 Attendees: 

"...I learned what other inside leaders were doing and came away with the confirmation that Inside Sales is the place to be..." 

"The Summit inspired me to be a better leader. I liked the networking with others and also the group activity..." 

"It's great to have this type of organization! I really liked the variety of speakers, social networking/vendor fair and chance to gather others 
ideas..." 

 

To register:  www.aa-isp.org or call 1-800-604-7085 ext 110 

Registration: $895.00 

 10% discount for 2, 15% for 3  

 Includes:   
- Full Conference Pass  
- 1 year AA-ISP Professional Membership* 
(*1 yr extension for current aa-isp members) 

 

Early Bird Special 

$795.00 
If Registered By 1/31/10 

Presented by the AA-ISP  
May 11th & 12h at the Minneapolis  Hyatt Regency   


